BMO Wealth Management

Meeting With Your
Financial Advisor As A Couple
According to a BMO Financial Group study,1 87 per cent of married persons or those in a serious relationship
reported having a discussion with their partner about retirement; however, just 25 per cent of these engaged
in a detailed discussion about retirement, and fewer than half covered key topics about what their ideal
retirement will look like and how they’ll achieve their retirement goals.
Part of the reason for this disconnect could be that many
couples do not commit to participating jointly in meetings and
discussions with their shared financial advisor. This makes it
hard to understand where your partner stands on important
financial decisions, such as retirement planning and tolerance
for risk, when only one partner regularly attends these
meetings.
With today’s fast paced lifestyle, many couples take a “divide
and conquer” approach to managing their finances. One
partner may be responsible for preparing the family’s annual
tax returns, while the other looks after paying the family’s
expenses and balancing the chequebook each month.
Nonetheless, when it comes to seeking financial advice and
developing your wealth management plan, both partners
should make it a priority to attend meetings with their financial
advisor together.
Unless both partners are present, your advisor will not get
a complete picture of your family’s financial situation and
investment objectives. Everyone has a unique money history,
investor profile and perspective on what’s important to you
and your family. As a result, meeting with your advisor is
about more than simply getting a financial update on your
investment portfolio; it also provides an opportunity for you
and your partner to share your opinions on matters that are
important to your financial security and that impact your wealth
management plan. By participating in these meetings together,
and receiving input from both partners, your advisor can design
a wealth management plan and investment strategy that fully
reflects your family’s needs and goals.
1

Even with the best of intentions, it can be difficult for your
partner to fully articulate your wishes when meeting with your
advisor independently. And, it can be even more challenging
for one partner to communicate back to the other all the details
discussed in such a meeting.
While you may believe it’s not necessary for the less financially
savvy partner to attend these meetings, it’s extremely
important for both of you to develop a relationship with
your advisor. Unfortunately, the time may come when only
one of you is able to attend these meetings, perhaps due
to illness or death, and meeting with your advisor under
these circumstances could be stressful and far from ideal.
Consequently, it’s important to develop a trusting relationship
with your advisor in preparation for unforeseen circumstances.
In a society where there are few places people feel safe
discussing finances, it’s important to take advantage of doing
so with your advisor. Having money conversations together
with your advisor can help reduce financial misunderstandings
and stress between partners – which is beneficial for the longterm success of your relationship.
So, the next time your BMO financial professional calls to set up
an appointment, let him or her know your partner will also be
joining you at the meeting.
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BMO Wealth Management provides this publication for informational purposes only and it is not and should not be construed as professional advice to any individual. The information
contained in this publication is based on material believed to be reliable at the time of publication, but BMO Wealth Management cannot guarantee the information is accurate or
complete. Individuals should contact their BMO representative for professional advice regarding their personal circumstances and/or financial position. The comments included in this
publication are not intended to be a definitive analysis of tax applicability or trust and estates law. The comments are general in nature and professional advice regarding an individual’s
particular tax position should be obtained in respect of any person’s specific circumstances.
BMO Wealth Management is a brand name that refers to Bank of Montreal and certain of its affiliates in providing wealth management products and services. Not all products and services are offered by all legal entities within BMO Wealth Management. BMO Private Banking is part of BMO Wealth Management. Banking services are offered through Bank of Montreal.
Investment management services are offered through BMO Private Investment Counsel Inc., an indirect subsidiary of Bank of Montreal. Estate, trust, planning and custodial services are
offered through BMO Trust Company, a wholly owned subsidiary of Bank of Montreal.
BMO Nesbitt Burns Inc. provides comprehensive investment services and is a wholly owned subsidiary of Bank of Montreal. If you are already a client of BMO Nesbitt Burns Inc., please
contact your Investment Advisor for more information. All insurance products and advice are offered through BMO Estate Insurance Advisory Services Inc. by licensed life insurance
agents, and, in Quebec, by financial security advisors.
BMO Nesbitt Burns Inc. is a Member-Canadian Investor Protection Fund. Member of the Investment Industry Regulatory Organization of Canada.
® “BMO (M-bar Roundel symbol)” is a registered trade-mark of Bank of Montreal, used under licence. ® “Nesbitt Burns” is a registered trade-mark of BMO Nesbitt Burns Inc. All rights are
reserved. No part of this publication may be reproduced in any form, or referred to in any other publication, without the express written permission of BMO Wealth Management.
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