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To My Clients:

Georgia

Welcome to the “new look” for my 
quarterly newsletter. This is part of my 
ongoing effort to stay connected with 
you. While it does not replace my regular 
communications, the goal is to provide 
you with additional strategies, tactics 
and ideas to help enhance your wealth 
management. I hope that you’ll find 
something of interest each quarter. Please 
let me know if you have topics you wish 
to discuss. 

As we are now well into the new year, 
please call if you require any investment 
assistance. I am here to help. Here’s to a 
wonderful 2026!

Investment Insights

Ten Years From Now
A decade can change more than we might expect. Over the past ten years, we’ve 
bid farewell to the BlackBerry smartphone, Canada Savings Bonds and DVDs, and 
embraced what once seemed unimaginable: tap-to-pay from our phones, hailing a ride 
from a stranger (Uber) and groceries delivered to our doorstep. 

As we look ahead to the remainder of the year, sentiment may feel somewhat conflicted. The 

economic landscape evokes something akin to Charles Dickens’ Tale of Two Cities: “It was the 

best of times, it was the worst of times.” We are living through one of the most prosperous eras 

in history, marked by longer, healthier lives, technological breakthroughs and one of the highest 

standards of living. Yet we’re also contending with challenges: a soaring cost of living, widening 

inequality, high debt levels, sluggish productivity and ongoing geopolitical tensions.

In 2025, financial markets continued their climb, driven by a bifurcated “K-shaped” economy in 

which higher-income households supported overall activity.1 While significant gains—fuelled largely 

by excitement surrounding artificial intelligence—have been encouraging, many investors remain 

cautious. Canada’s new Fall Budget highlighted the concerns: weak business investment, lagging 

productivity and persistent trade tensions. Where will growth come from in the years ahead? 

The simple answer, of course, is that markets and economies are cyclical by nature—they expand 

and contract, rise and fall. Indeed, it’s worth looking beyond a near-term horizon; a longer-term 

perspective allows us to view the full cycle of events, including both peaks and troughs. 

Consider how the economy has evolved over the past decade. Back in 2015, Canada’s middle class 

was still considered “the envy of the world.”2 At that time, the government was “able to provide 

significant tax relief to Canadian families while remaining on track to return to balanced budgets”—

two concepts that feel substantially implausible today.3 But in 2016, oil prices collapsed from around 

$115 per barrel in 2014 to under $30, and Brexit created turmoil in Europe. The following years brought 

continued uncertainty, including a U.S.-China trade war and slowing global manufacturing weighing 

on growth. At home, Canada faced lingering energy-sector weakness and NAFTA renegotiations in 

2018. Then came the global pandemic, a brief recession, followed by a short reprieve with a surge in 

oil prices due to the Russia-Ukraine conflict and inflation not seen in decades. 

Yet through it all, investors who stayed the course were ultimately rewarded. The S&P/TSX Composite 

opened at 12,920 in 2016 and since crossed 30,000 in 2025—an average annual return of around 8.8 

percent, excluding dividends. Even amid uncertainty, progress has a way of compounding over time. 

The point is to suggest that longer-term investors should not become overly preoccupied with what 

might happen tomorrow or in the months ahead. Instead, a more prudent focus may be a time 

horizon measured in years and even decades. With patience and perspective, investors can draw on 

past resilience, avoiding short-term pitfalls and capitalizing on opportunities that emerge over time. 

A decade is, of course, an arbitrary number, but for many of us it’s a fair time frame. Even retirees 

can plan with that horizon in mind, given our increasing longevity. A lot can happen over 10 years, 

and one of the best ways for investors to continue benefiting is to continue participating. 

Here’s to the year ahead—and all the opportunities the next decade may bring! 
1. In Q2 2025, the wealthiest 10% accounted for 49% of U.S. consumer spending; 2. https://www.nytimes.com/2014/05/01/upshot/canadians-
have-plenty-of-concerns-but-also-a-sense-theyre-better-off.html; 3. https://www.budget.canada.ca/efp-peb/2014/pub/chap03-eng.html
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In 2026: Harnessing the Power of Time

Building wealth relies on the impact of compounding over time.

A market observer recently noted that “quiet compounding”—the silent, 

gradual growth over long periods—has given rise to some of the most 

remarkable features of the universe: from towering sequoias and 

complex organisms to majestic mountains. This concept also holds true in 

investing: compounding power can yield noteworthy results, though it’s 

often overlooked because it requires time. As we find ourselves in a new 

year, the following may serve as a reminder of the impact of time.

1. How $100,000 can grow over time. If left to compound at an annual 

rate of five percent, a one-time investment of $100,000 would grow to over 

$1.1 million in 50 years. Modest increases in the rate of return can influence 

long-term outcomes: A one percent rise to six percent would yield over $1.8 

million in 50 years. Time similarly has an impressive impact. Extending an 

investing period from 30 to 50 years leads to substantially greater outcomes:

Impact of Time & Rate of Return on $100,000 Lump Sum Investment

4.5% 5.0% 6.0%
30 Years $374,532  $432,194  $574,349 
40 Years $581,636  $703,999  $1,028,572 
50 Years $903,264  $1,146,740  $1,842,015 

2. Building meaningful wealth, whether for individuals or 

companies, takes time. In October 2025, Nvidia made the headlines 

when it became the first company to hit a $5 trillion market value. Only 

Investing Wisdom From the World’s Greats

As the year gets underway, here are some investing resolutions 
derived from the wisdom of the world’s greatest investors.

“Sometimes the tide is with us, and sometimes against. But we keep 
swimming either way.” — Charlie Munger 

1. Keep swimming. After a few years in which the tide has clearly been 

with investors, some may naturally question what comes next. But as 

Buffett’s longtime business partner often reminded us, markets move in 

waves and the goal shouldn’t be to predict the tides, but keep swimming 

through them. Markets rise, fall, and sometimes surprise. Volatility is 

inherent to investing; yet, these fluctuations are what enable equities to 

deliver strong long-term returns. The market’s best days often occur near its 

worst; missing even a handful can meaningfully erode returns. Over time, 

steady participation has consistently rewarded those who keep swimming. 

“The best time to plant a tree was 20 years ago. The second-best time is 
now.” — Proverb

2. Don’t overlook the value of time. After substantial market gains, it may 

be tempting to think the best opportunities have passed. Yet time remains 

an investor’s best ally. When combined with the power of compounding, 

even average returns can lead to remarkable results. A one-time investment 

of $100,000 compounded at an annual return of 5 percent would grow to 

about $432,000 in 30 years (article above). Over 75 years, it would exceed 

$3.8 million. And, given our increasing longevity, it’s never too late to start.

10 U.S. companies have surpassed the 

one trillion-dollar market capitalization 

mark (defined as share price X shares 

outstanding). Achieving this status didn’t 

happen overnight. The first non-tech 

company to join this group, Berkshire 

Hathaway, relied on nearly six decades 

of perseverance. Warren Buffett stepped 

down as the CEO at the end of 2025, but 

consider that he 

first took control 

in 1965 when 

Berkshire was a 

struggling textile 

mill valued at 

around $22 million. 

He took the 

company public 

in 1980, but it 

would take another 44 years to reach trillion-dollar status. Buffett attributes 

much of his success to compounding—with profits reinvested into new 

investments, allowing the company’s value to grow steadily over time.

“All these noises and jumping up and down along the way are really 
just emotions that confuse you.” — John Bogle

3. Pay less attention to the noise. When markets rise, everyone sounds 

like an expert, and we may fear missing out. When they fall, the media 

can magnify economic misery and instill fear. In this age of connectivity, 

it’s never been easier to get swept up in the emotions of the moment. Yet, 

at the end of the day, thoughtful analysis—not excitement or fear—should 

guide decisions.

“Do not save what is left after spending, but spend what is left after 
saving.” — Warren Buffett

4. Save more. Saving is among the few aspects of investing that we can 

fully control. Moreover, it is a fundamental pillar in the process of wealth 

accumulation. Building wealth is possible even with a modest income, yet 

it becomes improbable without a commitment to saving.

“Any sound long-range investment program requires patience and 
perseverance. Perhaps that is why so few investors follow any plan.” 

— John Templeton

5. Have confidence in your plan. As your advisor, my role is to support 

every step of the investment journey to help create lasting progress toward 

achieving your goals. This includes providing guidance and discipline 

through saving, investing and comprehensive wealth management—

covering tax, retirement, estate planning and more. Studies continue to 

show that advised clients accumulate over 2.3 times the assets of non-

advised investors after 15 years—evidence that steady guidance compounds 

outcomes.1 With a plan in place, continue looking forward with confidence. 
1. Source: CIRANO, The Gamma Factor and the Value of Financial Advice, 2021.

Trillion Dollar Valuations: How Many Years to $1T? 

U.S. Publicly-
Traded Company

Year of 
Origin1

IPO2 
Year

Year $1T 
Reached

# Years 
After IPO

Meta (Facebook) 2004 2012 2021 9
Tesla 2003 2010 2021 11
Alphabet (Google) 1998 2004 2020 15
Amazon 1994 1997 2018 21
Nvidia 1993 1999 2023 24
Microsoft 1975 1986 2019 33
Apple 1976 1980 2018 38
Berkshire Hathaway 1955 1980 2024 44
1. Source: Wikipedia; 2. Initial Public Offering (IPO); www.
visualcapitalist.com/berkshire-hathaway-1-trillion-club-how-long/

2026 Tax-Free Savings Account (TFSA) Dollar Limit: $7,000 
Since 2009, the total eligible lifetime contribution room is $109,000, making 
it a compelling investment vehicle to grow funds tax-free for the future.  



Get Ahead With Seven RRSP Considerations

Thoughtful planning can help you or your loved ones get more 
from Registered Retirement Savings Plan (RRSP) contributions.

With RRSP season upon us, it’s a good reminder that careful planning can 

help every contribution work harder. Here are seven considerations for 

you—or to share with younger folks just starting out:  

1. Time Deductions & Contributions — With any RRSP contribution, you’re 

entitled to a tax deduction for the amount contributed (within your limit). 

You don’t have to claim the tax deduction in the year the contribution is 

made. You can carry it forward if you expect a higher future income that 

puts you in a higher tax bracket, potentially generating greater tax savings. 

Contributing earlier in the tax year, rather than waiting for the deadline, 

gives your funds more time for tax-deferred growth.

2. Think Twice About RRSP Withdrawals — Be cautious about making 

withdrawals from your RRSP to pay down short-term debt, as these are 

considered taxable income. You may pay more in tax than you save in 

interest. Once withdrawn, the valuable contribution room cannot be 

restored. If funds are needed, a TFSA—where contribution room resets 

each calendar year—may be a better option.

3. Review Beneficiaries — It may be beneficial to review account 

beneficiaries (in provinces where applicable), especially after major life 

changes. For instance, depending on provincial law, following separation 

or divorce, named beneficiaries may not automatically be revoked, 

meaning the designation of an ex-spouse may still be in effect. 
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Equity Markets: What’s Driving Advances?
With indices reaching record highs in 2025, equity market valuations have 

grown considerably, prompting some to ask: What is driving markets 

higher, and can this continue?

Many factors influence stock market movements: headlines, geopolitical 

events, economic growth, inflation, interest rates and government policy, 

to name a handful. Yet, one of the key long-term drivers is corporate 

earnings. When consumers and businesses spend more, companies see 

higher revenues, which, after costs, translate into profits. 

Notably, profit 

margins have 

trended upward. In 

fact, the average 

S&P 500 net 

income margin 

this decade has 

been 10.3 percent, 

almost double what 

it was in the 1990s. 

Canada’s corporate profits have followed a similar trajectory, though 
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4. Use a Spousal RRSP Strategically — For couples where one spouse 

will earn a high level of income in retirement while the other will 

have less, a spousal RRSP can be an income-splitting tool. If you’re still 

working past age 71 and have a younger spouse, you can no longer hold 

your own RRSP after the year you turn 71, but you can still contribute to 

a spousal RRSP as long as your spouse is 71 or younger at year-end and 

you have contribution room. This may provide a current-year deduction 

while shifting income to your spouse for future tax savings. 

5. Consider a Meltdown Strategy — There may be tax advantages to 

gradually drawing down (“melting down”) RRSP funds as you approach 

retirement, particularly if you are in a lower tax bracket than you expect 

in the future, or want to minimize income-tested benefit clawbacks (i.e., 

Old Age Security). Some use RRSP withdrawals to fund TFSA contributions 

(subject to available room). As the TFSA grows, it provides flexibility since 

income is tax-free, augmenting or replacing future Registered Retirement 

Income Fund (RRIF) withdrawals. At death, TFSA assets pass tax-free to 

heirs, unlike residual RRSP/RRIF funds, which are subject to tax.

6. Consolidate Multiple Accounts — Some investors hold multiple RRSPs, 

often from changing employers. Consolidation can simplify management, 

prevent “orphan” accounts, improve asset allocation or potentially reduce fees.

7. Turning 71? Don’t Forget the “Forgotten” RRSP Contribution — If 

you’re still working at age 71, you may earn new RRSP room for the 

following year. Since your RRSP must be collapsed by December 31 of that 

year, contributions must be made before year-end, creating a temporary 

overcontribution. Overcontributions incur a one percent per month penalty, 

but the tax deduction may more than offset it. For example, a $20,000 

overcontribution would generate a $200 penalty (if made in December; 

contribution room would be available in January), but at a 40 percent 

marginal tax rate, it could provide $8,000 in tax savings. Don’t forget: a 

lifetime $2,000 overcontribution is permitted without penalty. 

aggregate profits have been influenced by 

commodity prices (e.g., the spike in 2022; see chart below).

Of course, earnings growth doesn’t guarantee high returns.* But it remains 

one of the most important longer-term drivers and shouldn’t be overlooked 

as a key contributor to the market’s recent strength. Looking ahead to 2026, 

here’s to continued 

earnings strength 

so the bulls can 

continue their run!
*History reminds us that 
earnings alone aren’t 
everything. In the 1970s, 
earnings growth was strong 
(+9.9%), yet high inflation 
and external factors (such 
as the oil shocks) kept 
equity returns subdued. 

RRSP Contribution Deadline: March 2, 2026, for the 2025 tax year. 
Contributions are limited to 18 percent of the previous year’s earned 
income, to a maximum of $32,490 for the 2025 tax year.

S&P 500 Average Net Income Margin 
by Decade Since 1990

 1990s     2000s      2010s     2020s

5.6%

Source: https://awealthofcommonsense.com/2025/09/
why-is-the-stock-market-up-so-much-in-the-2020s/

6.3%
8.8%

10.3%

S&P 500 Drivers of Stock Market Performance

Decade Dividends
Earnings 
Growth

P/E 
Change

Annual 
Returns

1970s 3.5% 9.9% -7.5% 5.9%
1980s 5.2% 4.4% 7.7% 17.3%
1990s 3.2% 7.4% 7.2% 17.8%
2000s 1.2% 0.8% -3.2% -1.2%
2010s 2.0% 10.6% 1.0% 13.6%
2020s 1.5% 9.0% 3.9% 14.4%
Legendary investor John Bogle once suggested the key drivers of 
equity returns are dividend yield, earnings growth and speculative 
return or changes in valuations (the “price/earnings (P/E) change”). 
Source: “Don’t Count on It,” J. Bogle; https://awealthofcommonsense.
com/2025/10/animal-spirits-why-retail-is-outperforming/

Aggregate corporation profits before taxes, x 1,000,000,000.
Source: StatsCan T:36-10-0125-01

Canada Aggregate Corporate Profits, 1970-Q2 2025
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of CDIC. “BMO (M-bar roundel symbol)” is a registered trademark of Bank of Montreal, used under licence.
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Insurance for a Child: Starting Early Can Make a Difference
Transferring wealth efficiently across generations is a key challenge faced by many high-net-worth (HNW) 

families. While traditional strategies often focus on trusts or gifting, an often-overlooked approach is using 

permanent life insurance as a long-term estate planning tool—particularly when the policy insures a child. 

Why start early? Establishing a policy early in life provides distinct advantages: Premiums are generally 

lower, locking in lifetime coverage at a lower cost than an adult policy, with future insurability secured before 

potential health issues arise. The policy may also have more time to accumulate tax-deferred cash value.

The concept is straightforward: A parent or grandparent purchases a permanent life insurance policy on a 

child in good health, acting as the policy owner. Over time, the policy ownership can be transferred on a 

tax-deferred basis to the child, provided it is carefully structured. 

Here are the key benefits, in greater detail:

Lower Premiums — Because children and 

young adults have longer life expectancies, 

premiums are generally much lower. This can 

provide lifetime coverage at a lower cost than 

if purchased later in life.

Growth Potential of Cash Value — With a 

longer time horizon, the policy’s tax-deferred 

cash value has more time to grow, making it 

a long-term wealth-building asset. The chart 

shows how cash value can accumulate under a participating whole life insurance policy starting in the 

first year of a child’s life. In the example, with a 20-pay whole life policy, the $250 monthly premium ends 

after 20 years, yet coverage remains for the insured’s life, and the cash value can continue to grow.1

Liquidity Options — The policy owner can access the cash value during their lifetime, subject to tax 

implications. Once ownership is transferred and the child becomes the policy owner, they may access 

the cash value to help fund education, business opportunities or other financial needs. 

Tax-Efficient Transfer — Generally, upon the death of the policy owner, ownership may transfer to the 

child (the life insured) on a tax-deferred basis, preserving value for the next generation.2

Future Insurability: Tax-Free Death Benefit — The child’s beneficiaries can potentially receive the 

death benefit tax-free and outside the probate process, helping avoid fees (where applicable), delays or 

potential creditor claims. As the chart shows, this death benefit can grow over time.

Considerations and Risks: This is a long-term strategy, with the greatest benefits typically realized in the 

future, upon the child’s passing. Families must be comfortable with reduced short-term liquidity due to 

ongoing premium costs* and a long time horizon for realizing the strategy’s full value. Ownership changes 

must be carefully structured to avoid triggering attribution rules or unintended tax consequences. 

The Bottom Line: Life insurance can be a powerful, tax-efficient wealth transfer tool for HNW families. 

Starting early provides additional flexibility, long-term growth potential and the opportunity to build a 

lasting legacy. Like any insurance strategy, it is most effective when integrated into a broader estate and 

succession plan. For an insurance illustration tailored to your particular situation, please call. 
1. https://www.policyadvisor.com/life-insurance/life-insurance-for-children/; 2. Where subsection 148(8) of the Income Tax Act (Canada) allows 
for a tax-free rollover to a child. *As with all insurance products, premiums must be maintained to keep the policy in force.

Illustrative: Growth of Insurance & Cash Value1 

Policy Written on the Life of a Newborn

Age 25     Age 35   Age 50    Age 70

$100K

$605K      $820K     $1.2M      $2.1M
Illustrative only. For a newborn, premium of $250 per month with ADO 
option. The policy is “paid up” at age 20, so no additional premiums needed 
after 20 years. Based on current dividend rate from leading Canadian insurer.

$185K

$450K

$1.35M

Cash Value ($)

Age
Death Benefit


